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Stephan Schiffman : The 25 Sales Skills: They Don't Teach at Business School  before purchasing it in order to 
gage whether or not it would be worth my time, and all praised The 25 Sales Skills: They Don't Teach at Business 
School: 

0 of 0 people found the following review helpful. Good basic sales skillsBy Just the facts, MaamThis book sets out a 
method for the sales person to use when working through the sales process with the customer. The method is basic and 
that is precisely why the method is so powerful. Any great sports team practices the basics over and over. Any sales 
person that aspires to greatness should do the same.1 of 1 people found the following review helpful. About what was 
expectedBy allen storesNo revelations here....but good information. It's a sales book...being a successful salesman is 
about finding your own niche and just being positive, not giving up, and in believing in what you are doing.0 of 0 
people found the following review helpful. the bestBy John L. DavellaThis author knows his stuff. He writes the best 

http://f3db.com/pub/links.php?id=B005DIAS1U


books on how to sell that I have ever read. He tells it like it is but does not suggest you break the law or irritate your 
clients.

Master the skills you can't learn in a classroom!You can break into today's cutting-edge sales force--and become a 
leader. All it takes is learning Stephan Schiffman's essential skills. Honed to perfection over decades of experience, his 
techniques will make you a top sales performer.From the man who's trained more than a half-million salespeople, 
these are the secrets you won't learn in any classroom. Now they're yours for the taking and will put you on the fast 
track to career advancement. With Schiffman at your side, you can build a successful sales future for your company 
and yourself.


