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Stephan Schiffman : The 25 Sales Habits of Highly Successful Salespeople  before purchasing it in order to gage 
whether or not it would be worth my time, and all praised The 25 Sales Habits of Highly Successful Salespeople: 

1 of 1 people found the following review helpful. Wonderful! A Big Help Right Out of the Gate!By Kindle CustomerI 

http://f3db.com/pub/links.php?id=B001PBSDRK


am in Outbound Telesales. Mr. Schiffman knows what he is talking about-I could feel it in my heart that the things he 
said were true! after I finished the book, I took the list from the back of the book and I now read it before I start taking 
calls (autodialer). Actually, I Have several of his books, I highly recommend "Cold calling Techniques that Really 
Work"One book is how to think about it(mindset) and the other is a playbook!(just do it!) Thank you Mr. Schiffman, 
Almost overnight I had a more relaxed positive attitude, my sales and commissions have doubled and people are 
asking ME for advice!0 of 0 people found the following review helpful. A great tool for sales peopleBy Jeff H.Thanks, 
A great tool for sales people.0 of 0 people found the following review helpful. Review the fundamental principlesBy 
Carl CioffiIt's never too late in your career to review the way you approach the sales process. Mr schiffman helps you 
to take a look at your daily habits and make small changes that could potentially pay huge dividends.

"Steve Schiffman is a great source of practical, real-life, results-oriented insights. You can read his books again and 
again."-Patricia C. Simpson, Vice President, Chemical Bank"Steve's techniques are practical, relevant, and easy to 
apply. Read this book and put his ideas to use." -Andrea Becker-Arnold, Director, Corporate Sales Training, U.S. 
HealthcareNow you can join the hundreds of thousands of salespeople who have followed Stephen Schiffman's advice 
and watch your performance soar. Schiffman lets you in on the industry's best-kept secrets. Learn how to:Convert 
leads to salesMotivate yourself and motivate othersGive killer presentationsKeep your sense of humorThis new edition 
includes: New examples using the latest advances in sales presentation technologyUp-to-date cases of these successful 
habits in actionFive bonus habits showing readers how to overcome mistakes, set sales timetables, and reexamine 
processes to shore up weaknessesIf you're a salesperson looking to succeed, this is the book for you!Stephen 
Schiffman has trained more than a half-million salespeople at firms such as ATT, Information Systems, Chemical 
Bank, Manufacturer's Hanover Trust, Motorola, and U.S. Health Care. He is president of D.E.I. Management Group 
and the author of such bestselling books as Cold Calling Techniques (That Really Work!) and Closing Techniques 
(That Really Work!).Do you put off until tomorrow what you should do today? Until next week? Until next month? 
Forever? Don't worry. Help is here.In this quick and practical guide, time management expert Jeff Davidson offers a 
plan to overcome procrastinators' syndrome once and for all!Davidson shows you how to:Use the computer as a tool to 
get motivatedMinimize office distractions like noise and co-workersTake on the hard stuff firstBreak through blockage 
and complete your to-do listWith these sixty practical tips you can get motivated, get organized, and get going-starting 
now!Jeff Davidson is the author of numerous books, including The 60 Second Self-Starter and The Complete Idiot's 
Guide to Managing Your Time, as well as the audiobook The Power of Simplicity. Davidson, a resident of Chapel 
Hill, NC, is also a noted professional speaker.


