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Dave L akhani : How To Sell When Nabody's Buying: (And How to Sell Even More When They Are) before
purchasing it in order to gage whether or not it would be worth my time, and al praised How To Sell When Nobody's
Buying: (And How to Sell Even More When They Are):

1 of 1 people found the following review helpful. Powerful Information Y ou Can Implement ImmediatelyBy Chris
Bolger, Peak Performance ConsultantDave Lakhani's book "How To Sell When Nobody's Buying," understands that


http://f3db.com/pub/links.php?id=B002EBDOYW

readers want two things: A quick jump start and along term plan for a successful business, and he gives you both. The
first 7 pages was enough to help me get more revenue in my business that same week. The rest of the book is the
intermediate-advanced stuff. One of my favorite business books to date! 1 of 1 people found the following review
helpful. How to sell when nobody's buying:By Andrew Hatchl enjoyed this book very much. It isfull of great ideas on
how to create leads, how to work aroom when doing a presentation, how to get your foot in the door etc.. | have
implemented many of Dave's excellent ideas with great success. My only criticism and | use that word very lightly, is
that these techniques are directed mainly at the American market and the United States culture. Many of the
suggestions if used in Europe would probably be less effective due to cultural differences. Otherwise the book is truly
an excellent reference full of useful ideas for novice and veteran sales persons alike.0 of 0 people found the following
review helpful. Get \this bookBy Benjamin W. StutzmanDave Lakhani getsit. If you do what he disclosesin this book
you will be propelled to top-of-mind awareness with your prospects.

The most effective sales strategies for tough economic times Today's selling environment is tough, and only getting
tougher. The old tactics are no longer working, and the current economy is only making selling more difficult. Y ou
need sales tactics and strategies that work now and fast . . . even when no one wants to buy-and tactics and strategies
that will work even better when they do want to buy. How to Sell When Nobody's Buying isa practical, effective
guide to selling even in the toughest of times. This book is packed with new information about creating sales
opportunities. Most sales strategies taught today are based on outdated information from ten, twenty, even thirty years
ago and they simply don't work today. Y ou'll find the tools and information you need to gain confidence, create
powerful alliances, profitable social networks, and drive your profits to unprecedented highs. Whether you sell
business-to-business or direct to the consumer, whether you sell real estate or retail, thisis the sales guide for you.
Features effective, simple strategies for selling in tough economic times Offers free or low-cost prospecting tools that
bring in customers by the herd Includes case studies from top salespeople that reveal hew ways to bring in customers
From sales guru Dave Lakhani, author of Persuasion, Subliminal Persuasion, and The Power of an Hour These days,
you need all the help you can get to sell effectively. If you want to increase your sales and drive your business forward-
no matter what the economy or your industry does-learn How to Sell When Nobody's Buying.

From the Inside FlapY ou are holding this book because you need to make more sales fast in an uncertain time. The
pressure to sell has never been higher. But as the economy, your industry, and the markets change, does that really
mean that people aren't buying anymore? Of course not. First, you have to understand, it's not your fault. You're
struggling because the current model for reaching and converting customersis seriously outdated and no longer works.
Y ou must develop new skillsin arapidly changing world if you intend to sell. We're in anew economy full of rapidly
changing industriesmdash;and new sales rules apply. Customers have up-to-the-minute information access, a global
reach, a social-networking mindset, a desire for instant gratification, and expectations of more powerful, high-tech
experiences. That means you must understand what consumers demand of you before putting products and servicesin
front of them. Y ou need to pick up the tools that connect you to your market, expand your networks, and create a
persuasive message that reaches customers where they live. The rules have changed and only those most adaptable to
change will survive. This approach is necessary for everyone in the sales industry. Whether you're a salesperson, a
sales manager, are self-employed, or are part of a sales team, How to Sell When Nobody's Buying is the one-stop
resource you need to stand out in the marketplacemdash;starting now. A master persuader, marketer, and sales
strategist, Dave Lakhani provides the tools and techniques you need to make a difference in your sales numbers and
profitsimmediately, including: Free or low-cost prospecting tools that encourage instead of turn away customers



