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Mark Tewart : How to Be a Sales Superstar: Break All the Rules and Succeed While Doing It  before purchasing 
it in order to gage whether or not it would be worth my time, and all praised How to Be a Sales Superstar: Break All 
the Rules and Succeed While Doing It: 

1 of 1 people found the following review helpful. Confidence is Competence - Mark TewartBy Terry LancasterFirst 
things first. If you're in the car business, buy this book. If you sell cars for a living and don't read this book, I believe 
you should question your commitment to the business.I've seen Mark Tewart speak and he's an engaging speaker and 
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sales trainer so I fully expected the book to be a powerful sales guide full of word tracks and closes. That it is. The last 
chapter alone has 40 different effective closing techniques.What I didn't expect was the treasure trove of marketing, 
management and personal development advice. He weaves proven stories and techniques from his career with advice 
from marketing legends like Joe Girard, Claude Hopkins and Dan Kennedy.This book is valuable to anyone in 
marketing and sales and as he points out EVERYONE is in marketing and sales from childhood on1 of 1 people found 
the following review helpful. A must have for sales professionals.By Marsh BuiceI love this book! Few books give 
you a complete ground game in starting your sales career. Mark gives you the fundamental nuggets of how you can 
become a Sales Superstar. Mark will walk you through a step by step process to get your career off the ground and 
forever soaring. Even though I've been selling for 14 years, I've found a ton of useful information that I will forever 
incorporate into my career. Thanks Mark for your awesome book!!1 of 1 people found the following review helpful. 
Mark Tewart is ExceptionalBy Richard R. LawMark Tewart hits on so many things that are essential in his first book. 
It is easy to understand and simply written so that anyone can get a grip on what it takes to be a great salesperson. I 
have been blessed to see Mr. Tewart teach many times with my salesforce, so I know what he talks about works. My 
favorite part is about the goals. As business people we can tend to take our people through the motions on goals, but 
when you explain them the way Mr. Tewart does, it becomes crystal Clear. If you have to get a sales book, try this 
one. It will be a great reference book as well.

Making the sale is tougher than. That's why sales professionals and business owners who want to be the best need 
more than just smooth talk to make it in the sales business. Selling is a job that requires an updated toolkit for real, 
lasting success. This practical guide teaches you all the specialized skills you need to be a sales superstar. You'll learn 
how to better understand prospects, master the skills to draw in new customers, and discover the secret to closing any 
deal.

From the Inside FlapYou can become a sales superstarmdash;and get rich doing it. Most salespeople are frustrated 
from underachieving or failing in their sales career. Because traditional sales training is outdated, it contributes to that 
frustration. In How to Be a Sales Superstar, Mark Tewart defines a new course that you can use to join the elite ranks 
of sales superstars. Tewart teaches you how to develop the skills to succeed in this challenging and rewarding 
profession. But this book isn't about how to be simply good or better at the art of sales. Instead, it reveals the myths of 
selling that keep the majority of salespeople broke, frustrated, and unhappy. It's about how to succeed wildly and 
become a sales superstar. To be a sales superstar, Tewart reveals, you must master sales, people, life, and marketing 
skillsmdash;and he explains step by step how to implement these skills in all aspects of business. He shows how 
people skills are not just about relating to people, but being able to understand them in order to make relationships 
work. He underscores the importance of life skills and why you must learn exactly how to think, what to do, when to 
do it, and why you are doing it. He reveals marketing skills that use low- or no-cost techniques to get new customers 
and keep the ones you already have. And he provides sales skills that show you ways to eliminate eight out of ten 
objections before they even happen. Selling is a job that requires an updated toolkit for real, lasting success. How to 
Be a Sales Superstar gives you all the specialized skills you need to sell more and sell better. Put these skills to work 
immediately and become a sales superstar.From the Back CoverPraise for How to be a Sales Superstar "This book 
elevates the profession of sales to its rightfully esteemed level. It was inspiring and motivational, and I highly 
recommend it. It should be required reading for anyone already in sales or considering it as a career." mdash;Jim 
Connelly, author and keynote speaker, the Napoleon Hill Institute "The best way to sum up the information in this 
book is 'It just works!' I was very skeptical at first. The whole process put me way out of my comfort zone. We gave 
Mark Tewart's sales and management techniques a try and wow! what a difference it has made. Our gross profits went 
up between 30 and 50 percent, depending on the department. The best part is that our sales also increased over 25 
percent and continue to increase. This has been the best process we have ever implemented, and I have tried many. I 
would recommend this book, Mark Tewart, and Tewart Enterprises to everyone, except my competition. Bottom line, 
it just makes lots of money." mdash;Gary Minneman, General Manager, Sunshine Toyota, Battle Creek, Michigan 
"Brilliantly written, completely engaging, and one of the most valuable books you will ever read (whether you're a 
salesperson or not). Mark delivers the essential guide for anyone who strives to be a superstar in their profession." 
mdash;Peggy McColl, New York Times bestselling author, Your Destiny SwitchAbout the AuthorMark Tewart is an 
internationally recognized sales, sales marketing, and sales management expert with more than twenty years of 
experience. He is a professional member of both the National Speakers Association and Authors Guild, and speaks to 
audiences worldwide on the topics of sales, sales marketing, sales management, and creating a high-performance life. 
For more information and to receive a free newsletter and bonuses, go to www.marktewart.com. 


