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Brian Tracy : Bea Sales Superstar: 21 Great Waysto Sell More, Faster, Easier in Tough Markets before
purchasing it in order to gage whether or not it would be worth my time, and all praised Be a Sales Superstar: 21 Great
Waysto Sell More, Faster, Easier in Tough Markets:

0 of 0 people found the following review helpful. Excellent concise read! Y ou need this for your saleslibrary.By Dan
ProctorOne of Brian's slightly older books, but very well done.It's a great book to add to your collection of Brian


http://f3db.com/pub/links.php?id=B00F9FL3U2

Tracy.Others you should have include the Psychology of Selling and the Art of Closing.His style gets to the point and
is specific to sales, not a particular industry.| find his writing positive, informative and motivational .0 of O people
found the following review helpful. Be a Sales SuperstarBy SuccessY ou simply cannot go wrong buying any of Brian
Tracy's works. Whether it be books, Cd's, DVD's, audio programs or training in any form, he is an acknowledged
master who has "been there and done that." From a nobody with nothing, to a multi, multi-millionaire, he teaches you
what really works, not just theory or conjecture as so many others do. He has changed more lives for the better than
you can possibly imagine. | know...he changed mine! 0 of 0 people found the following review helpful. Best Personal
Development book that also entertainsBy rjThis book is truly aninspirational uplifting go getter book. | have read
several other Personal Development books but this one was absolutely a joy to read the entire time. | had avery hard
time waiting to read it when life got busy. Loved this book for the way it made mefeel like | could conquer the world.

Brian Tracy shares the most important principles for sales success he has discovered in 30 years of training more than
a half million sales professionalsin 23 countries.Based on Tracyrsquo;s detailed discussions with top salespeople and
his keen observation of their methods, as well as his own experiences as a record-breaking salesman, these guidelines
address both the inner game of sellingmdash;the mental componentmdash;and the outer game of sellingmdash;the
methods and techniques of actually making the sale.Concise and action-oriented, Be a Sales Superstar is a handbook
for busy sales professionals, providing key ideas and techniques that will immediately increase your effectiveness and
boost your results.Brian Tracy shows you how to:bull; Get more and better appointments, easier;bull; Build high
rapport in the first few minutes;bull; Make better, more effective sales presentationsbull; Close more sales faster than
ever beforeApply Tracyrsquo;s 21 great ways to be a superstar salesperson, and your success in selling will become
unlimited.

About the AuthorBrian Tracy is one of the top management consultants, trainers and speakers in the world. He
addresses many thousands of managers in corporations large and small, all over the world, each year, on the subjects
of strategy, management, personnel selection, hiring, firing and motivating people. Brian Tracy has written 16 books
and produced more than 300 audio and video programs, some of which have been tranglated into as many as 20
languages and are offered in 38 countries. He speaks four languages and has spoken on management subjectsin 23
countries. His video based training programs are attended by thousands of individuals in some of the biggest
companiesin the world (International Paper, Chevron, Bell Atlantic, A. E. DuPont, Apple, Roya Bank of Canada, US
Army, and hundreds of others).



