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Dan Ariely : A Taste of Irrationality: Sample chapters from Predictably Irrational and Upside of Irrationality 
before purchasing it in order to gage whether or not it would be worth my time, and all praised A Taste of Irrationality: 
Sample chapters from Predictably Irrational and Upside of Irrationality: 

0 of 0 people found the following review helpful. My marketing professor highly recommend it to usBy LaraineI 
studied marketing as my MBA concentration. My marketing professor highly recommend it to us. Since it`s just 

http://f3db.com/pub/links.php?id=B003WJRE7I


sample chapters I borrowed the book from library. The book is easy to read and it use datas to convince you how 
irrational consumer behavior we are according to marketing strategies.0 of 0 people found the following review 
helpful. Excellent booksBy James O'KThe shame is I really liked the samples, so now I get to buy the books. does 
offer a kindle bundle of three of his books for a good price.0 of 0 people found the following review helpful. I really 
liked what I've read here and will likely buy the bookBy Paul FieldsI find the research on social values vs. economic 
ones, given the tendencies here it is plainly evident that things people need to live should not be distributed by solely 
economic means. The idea that people take only their fair share of something when its free or reduced cost out of 
fairness can be seen by the reluctance of most people to eat the last slice of pizza, last donut or piece of sushi in a 
communal setting. When there is a fair market price associated with things, people will consume as many as they can 
afford regardless of whether or not that leaves less for others.Because these two mechanisms work so differently we 
shouldn't rely on money to distribute scarce resources that everybody needs. That is not a conclusion or even a subject 
of discussion from the book, it just really stood out to me when I was reading it.

Sample chapters from Predictably Irrational and Upside of Irrationality. Predictably IrrationalWhy do our headaches 
persist after we take a one-cent aspirin but disappear when we take a fifty-cent aspirin? Why do we splurge on a lavish 
meal but cut coupons to save twenty-five cents on a can of soup? When it comes to making decisions in our lives, we 
think we're making smart, rational choices. But are we? In this newly revised and expanded edition of the 
groundbreaking New York Times bestseller, Dan Ariely refutes the common assumption that we behave in 
fundamentally rational ways. From drinking coffee to losing weight, from buying a car to choosing a romantic partner, 
we consistently overpay, underestimate, and procrastinate. Yet these misguided behaviors are neither random nor 
senseless. They're systematic and predictablemdash;making us predictably irrational. Upside of IrrationalityThe 
provocative follow-up to the New York Times bestseller Predictably Irrational Why can large bonuses make CEOs 
less productive? How can confusing directions actually help us? Why is revenge so important to us? Why is there such 
a big difference between what we think will make us happy and what really makes us happy? In his groundbreaking 
book Predictably Irrational, social scientist Dan Ariely revealed the multiple biases that lead us into making unwise 
decisions. Now, in The Upside of Irrationality, he exposes the surprising negative and positive effects irrationality can 
have on our lives. Focusing on our behaviors at work and in relationships, he offers new insights and eye-opening 
truths about what really motivates us on the job, how one unwise action can become a long-term habit, how we learn 
to love the ones we're with, and more. Drawing on the same experimental methods that made Predictably Irrational 
one of the most talked-about bestsellers of the past few years, Ariely uses data from his own original and entertaining 
experiments to draw arresting conclusions about howmdash;and whymdash;we behave the way we do. From our office 
attitudes, to our romantic relationships, to our search for purpose in life, Ariely explains how to break through our 
negative patterns of thought and behavior to make better decisions. The Upside of Irrationality will change the way we 
see ourselves at work and at homemdash;and cast our irrational behaviors in a more nuanced light. 


